Sales Pipeline

Pick a stage from the drop-down and keep a next follow-up date on every open deal. Shaded columns are formulas.

Contact Company Source Deal value Probability Weig\;lr;z(; Ic;:::act ?tljl)gw-up ::;I:z\;v-up Owner Notes
Dana Whitfield Whitfield Dental Group = dana@example.com (555) 201-441C Referral Proposal $12,000.00 60% $7,200.00 10/08/2026 | 10/16/2026 = Due this week Sam
Luis Ortega Ortega Landscaping luis@example.com (555) 318-009z Website Qualified $4,500.00 40% $1,800.00 10/02/2026 @ 10/09/2026 Overdue Sam
Kim Park Park & Lee CPAs kim@example.com (555) 642-7781 Event Negotiation $18,500.00 80% = $14,800.00 10/13/2026 = 10/20/2026 = Due this week Alex
Rachel Stone Stone Fitness rachel@example.com (555) 774-120% Social Lead $3,000.00 10% $300.00  10/14/2026 | 10/21/2026 = Due this week = Alex
Marcus Bell Bell Logistics marcus@example.com = (555) 905-332¢ Cold outreact Contacted $9,000.00 20% $1,800.00 09/30/2026 = 10/07/2026 Overdue Sam
Hannah Cho Cho Family Pharmacy | hannah@example.com = (555) 488-615( Referral Won $7,200.00 100% $7,200.00 = 09/25/2026 Alex
Greg Miller Miller Auto Body greg@example.com (555) 233-9087 Website Lost $5,600.00 0% $0.00 = 09/18/2026 Sam
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